
Build a plan for a lifetime

Invent your own retirement
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Define your retirement
On your own terms and in your own time
Most of us pride ourselves in being resourceful, resilient, 
and self-reliant. Whatever challenges come our way, 
we typically take them on with energy, resolve, and 
determination. So it is with the transition to retirement.

However we view “retirement” — and we each define it in 
our own way — we can all embrace this new phase of life 
with the same sense of reinvention that we’ve mastered at 
all of life’s turns.

Fortunately, today’s retirees are more prepared than ever to 
build sound, but flexible, retirement income strategies. We 
have more information at our disposal than any generation 
before us and more tools and assistance to help us in our 
planning efforts. We are wiser about our saving, spending, 
and investment choices and more experienced with market 
variability than any previous generation. 

Armed with this knowledge and a renewed sense of 
adventure, retirement becomes an exhilarating and exciting 
time to look forward to, a time to tackle new challenges or 
pursue long-held dreams. We can explore new options and 
creative outlets that were not available to us before. And 
we’ll finally have more time to devote to our families, our 
communities, and the causes we care about deeply.

At Wells Fargo Advisors, we believe that 
the most successful approach to retirement 
income planning is centered around these 
core beliefs. They are the focus of everything 
we do to help you meet your planning and 
investing needs for retirement income.

• Retirement income planning is an ongoing 
journey that requires your time and active 
involvement for success.

• The most effective planning process begins 
with understanding your unique life goals, 
preferences, and tolerance for risk.

• Your financial advisor should serve as your 
personal guide, backed by a knowledgeable 
team with the tools, technology, range of 
financial products, and qualified specialists 
you need to move forward in pursuit of your 
retirement goals.

•  Our robust Envision planning process 
includes an “Income Center” feature that 
addresses your specific needs and goals in 
retirement with the ability to adjust your 
plan as your life changes.

• You and your financial advisor should 
evaluate your plan at least annually or 
whenever there are key changes in your life, 
your portfolio, or the financial markets to 
help ensure its ongoing success. 
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Your Financial Advisor at Wells Fargo Advisors is prepared to help you with the information, 
support, and answers you require as you navigate into and live in retirement.

Create your personal retirement plan
No one has more of a stake in creating your retirement than 
you do. But it’s good to know that you’re not alone when it 
comes time to create a plan to achieve it. 

When developing your retirement income strategy, your 
financial advisor will use an approach that allows you to take 
a look at your goals, understand the financial challenges, and 
then construct an income stream you can live with and that 
will support your lifestyle. 

There are four general stages in developing a retirement 
income plan, and both you and your advisor have key roles to 
play. You’ll work together to design a customized strategy — 
and you’ll come back each year, or when things change, to help 
make sure the plan is still working for you.
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Design your unique plan
You’ll prepare to design your retirement income strategy by 
talking about your retirement dreams and goals and learning 
about the key risks and concerns to consider. Your financial 
advisor will become your personal coach, asking critical 
questions about your goals and individual circumstances and 
providing information about the risks and issues you’ll address 
together in the planning process. 

Your alternatives
Next, you’ll explore different retirement scenarios — assessing 
your various goals against the assets and investment 
strategies it takes to pursue them. You’ll see how much your 
retirement may cost, look for trade-offs and alternatives, and 
view the impact of any changes. Your Financial Advisor at 
Wells Fargo Advisors will help you analyze possible outcomes 
to show how long your assets may last and what changes could 
improve your retirement outlook.

Your income plan
Where will your retirement income come from? Your financial 
advisor will help you build a withdrawal strategy using all 
the sources of income and existing assets that you’ll have at 
retirement. He or she will then work with you to implement a 
plan to generate regular income and recommend an optimal 
financial product mix toward meeting your income needs — 
for both essential and nonessential expenses.

Manage your plan
Once your initial retirement income strategy is in place, you 
can feel accomplished that you have built a solid foundation. 
Retirement is a life stage with many changes. You’ll want to 
reconnect periodically with your financial advisor to check 
up on your situation versus your plan, and update him or her 
on any personal or financial changes that might affect it. Your 
financial advisor will monitor your overall portfolio for market 
and economic conditions, update your plan, and alert you if a 
readjustment may be necessary. 

While there is much to be done to prepare for retirement, we’re 
here to help you at each stage. And, utilizing this retirement 
income planning approach creates a relationship with your 
financial advisor that can help you be self-reliant, resourceful, 
and resilient throughout your retirement years.
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Your vital role in the process 
The income planning approach will call on you to be a key participant, using your knowledge and personal experience to 
evaluate alternatives and to adjust your income strategy as your life, your finances, and the investment markets change. 

In turn, your Financial Advisor at Wells Fargo Advisors will take a holistic view of your life and finances. He or she will offer 
information and insights that, when applied to your individual situation, can help ensure that your plan is uniquely tailored  
for you.

Prepare

While individuals see themselves as primarily responsible for 
retirement funding, only one quarter (27%) of pre-retirees have 
developed a specific plan for generating income from their 
retirement savings while just under a third (31%) have estimated 
how many years their assets and investments will last in 
retirement.1 Having a plan is critical, but we believe it should also 
be backed by retirement income experience and knowledge.

1 2017 LIMRA Secure Retirement Institute online survey of 1,050 U.S. adults aged 50 – 75

Fortunately, your financial advisor can help you jumpstart  
the planning process. He or she will outline the critical questions 
you’ll need to answer, will help you build a budget for retirement 
and identify any financial gaps, and will address key risks and 
considerations that can impact your strategy, including:

• Longevity – Should you plan for your retirement to last well 
into your 90s?

• Inflation – What inflation rate should you use for retirement 
income planning? 

• Market risk and your own comfort with risk – Can you still 
sleep at night when the market takes wild rides?

• Healthcare costs – How much should you plan to pay for 
health care needs throughout retirement?

• Family considerations – Will you be providing financial 
support to parents or adult children?

Explore

Retirement is not a single event or a single point in time. Like 
every stage you’ve mastered thus far (education, raising a 
family, career promotions, grandchildren, etc.), your retirement 
years will have many different phases, too. As you explore your 
alternatives with your financial advisor, you’ll want to think 
about how your early years in retirement may be different 
from the middle and later years in terms of your lifestyle and 
your financial needs. Through every phase of your retirement, 
your Financial Advisor at Wells Fargo Advisors is armed with 
robust analytical tools to demonstrate your personal options 
in such areas as income generation and social security, to help 
answer questions like:

• What activities will I pursue (travel, new business, relocation)
in the different phases?

• What are the budget considerations I need to address for 
each phase?

• Should I take early Social Security payments or can I wait 
until age 70?

• How should my investment strategy change over time?

As shown in the hypothetical example below, using the 
analysis from our Income Center feature, you and  
your Financial Advisor are able to uncover any potential  
gap between your retirement income sources and  
projected expenses.

Income Analysis Current Year View — Summary

In this hypothetical example, the investor’s annual spending goal is $125,170 but their generated income is only $68,072, 
leaving a gap of $57,098. At Wells Fargo Advisors, we will work with you to develop a plan which aligns your spending with 
your income throughout your retirement. 

Dashboard Summary
Total Income $68,072  

Total Spending Goal  $125,170
Total Difference (Income Gap)  $-57,098

This hypothetical example is provided for informational purposes only.

Non-investment income 
(such as Social  

Security and pension)

$29,976

Investment, Interest,  
and Dividends

$38,096
Total Income

$68,072

Income Gap
$57,098

Total Spending Goal

$125,170
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Overspending 
increased the portfolio 
withdrawal by $13,094

Implement

Whenever you decide it’s time to begin drawing from your 
retirement savings, our Income Center lets you and your 
advisor “test drive” possible portfolio scenarios to explore 
which income strategy may be right for you. The Income 
Center also lets you and your advisor create a withdrawal 
strategy that balances your retirement savings with your 
income sources and your spending goals.

• Key considerations for implementing your plan may include:
— Signing up for Social Security, Medicare, and 

supplemental insurance
— Evaluating options regarding former pension and 

employer retirement plans
— Reviewing beneficiary designations on every account
— Establishing a sufficient cash stream to help meet your 

essential expenses each month

• Financial product recommendations and strategies may 
include:
— Flexible assets versus guaranteed sources of income 

versus cash and liquidity
— Withdrawal strategies designed to help your assets last 

for a lifetime 
— The ordering or “hierarchy” of accounts and assets to 

deliver income
— Tax implications of your decisions and tax efficiency for 

your investments

Check Up

Life always throws a curve ball or two, which is why you’re 
bound to experience at least a few unanticipated changes as 
you settle into your retirement. So even though retirement 
allows you to let go of many responsibilities and experience 
new challenges, it’s still important to keep an eye on your 

financial picture and share updates periodically with your 
advisor, such as: 

• Before making a major purchase — like a second home,  
a new car, or a renovation

• When planning an expensive family vacation
• When the market goes up or down significantly — and you 

find that your investments are keeping you awake at night
As shown in the example below, your Financial Advisor at 
Wells Fargo Advisors uses our Income Center feature to help 
make sure that your retirement income plan is on track.  
Our Monitoring analysis can guide you and your Financial 
Advisor to help determine if you are taking more from your 
portfolio than expected.

Annual Withdrawal Summary

Your Plan 
Expected annual spending $150,382 
Annual income* $32,288 
Expected need from portfolio $118,094 

*This includes predictable income such as Social Security, pensions, or rental property.

Actual Spending
Annual spending  $163,476 
Annual income* $32,288 
Amount taken from portfolio $131,188

This hypothetical example is provided for informational purposes only.

Expected need  
from portfolio

$118,094

Actual total 
withdrawals

$131,188
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Getting started is easy
With experience comes wisdom
One of the greatest gifts of growing older is that you clearly 
know when it’s time to get some advice. Entering retirement —  
and making sure that you have enough income to last your 
lifetime — is one of those times. And because the process can 
be complex, and the decisions far-reaching, working with a 
Financial Advisor at Wells Fargo Advisors to get your strategy 
in place early is key.

Our commitment to you
We will honor our relationship with you
When you work with a financial advisor, you have someone 
who takes the time to listen and understand your needs, helps 
you clarify your goals, and takes seriously the safety and 
security of your money and investments.

We will be fully invested in your success
Your financial advisor can help you stay on track to meet your 
goals through intelligent financial solutions, in-depth analysis 
of your investments, and regular feedback on your progress.

We will be with you every step of the way
Your needs and goals will change over time. That’s why your 
financial advisor will be there to provide ongoing advice — 
along with the exceptional service you deserve — through the 
ups and downs of markets and economic cycles.

Contact us

It’s easy to get started with your Financial Advisor  
at Wells Fargo Advisors: 
Just call your financial advisor today to schedule an 
appointment to discuss the Envision process and how 
the Income Center can add power and precision to your 
retirement income strategy.



Wells Fargo Advisors is not a tax or legal advisor. 
Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, LLC and Wells Fargo Advisors Financial Network, LLC, Members SIPC, separate registered broker-dealers and non-bank affiliates of  
Wells Fargo & Company. Insurance products are offered through non-bank insurance agency affiliates of Wells Fargo & Company and are underwritten by unaffiliated insurance companies. 
© 2018 Wells Fargo Clearing Services, LLC. All rights reserved. IHA-5177001 1117-04274 585113 Rev 08 (1 each)
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